Want fast, convenient, affordable 100% financing?
SUN VALLEY WORLDWIDE, INC.

One Call, One Company, One hundred % Commitment!

makes it easy.

Need to finance your Sun Valley Worldwide equipment purchase?

We've created a 100% financing, lease-to-purchase program designed to make financing the
equipment you need fast, simple and extremely convenient. Simply “bundle” all of your costs into one
affordable monthly payment.

Streamlined to cut down the paperwork.

And speed your approval. We know you want your equipment, and you want it fast. Sun Valley
Worldwide makes it happen. No need to fill out lengthy forms. Your credit application is a single page.
You can be up and running in no time at all.

All the advantages of leasing with the level of service you'd expect.

It can make sense to lease. 100% financing can free up your cash for other purposes, like the future
expansion of your business. It can also make sense to pay for the equipment monthly as it performs a
service for your business.

Interested in applying? Want to find out more? Contact your Sun Valley Worldwide sales
representative, or Contact Pat Kistler of Amerisource Funding at (800) US MONEY or e-mail:
Pkistler@amerisourcefunding.com. Let us show you just how simple financing your selected
equipment purchase can be. You never have to leave your office!

WHY SELECT 100% FINANCING? BENEFITS GALORE!

100% financing can play an essential role in virtually every successful business strategy. We can
structure a lease-to-purchase plan or a traditional loan for you — each offers the same 100% financing
terms.

Take a look at some of the key advantages:

Improved cash flow management. Because of the sizable cash outlay involved in equipment
acquisitions, many businesses lease to conserve working capital. Money may be better spent on
appreciating assets and investing capital back into your business. And since monthly lease payments
remain fixed for the entire term of a lease you can continue to accurately budget into the future. It
makes sense to pay for your new equipment acquisition monthly, as it performs a service for your
business — just like you would pay a new employee.

100% financing. Traditional methods of financing usually do not include soft cost items such as
installation, maintenance, & freight. With leasing, you can bundle all soft costs into the terms of the
lease.

Easier than bank loans. Leasing programs and procedures are specially designed to take the red
tape out of financing - whenever possible avoiding typical "bank requirements." Some banks may
require compensating balances or other restrictive policies such as sizable down payments, client list
reviews, cash flow projections and the like.

Tax benefits. Many businesses traditionally deduct their monthly lease payment as an operating
expense thus reducing the net cost of the lease. (Consult your tax advisor for details.)

Save the big down payment. For the majority of leases, only a nominal documentation fee and the
first and last payment are required.




SUN VALLEY WORLDWIDE, INC.

One Call, One Company, One hundred % Commitment!

Thank you for your interest in our 100% financing, lease-to-purchase program.
Your business can experience the many benefits of leasing - it’s affordable, cost effective
and saves you valuable time and effort. You never have to leave your office!

Here’s what you can expect:

For the majority of businesses, there is a business manager who oversees the financial
aspects and operations of the business. SUN VALLEY WORLDWIDE would like to
work directly with your business manager or owner of the business. Please inform us:

Who should we talk to? Title?

Financing with SUN VALLEY WORLDWIDE is very convenient.
The lease documents are sent to you via e-mail.

An e-mail address to send the lease documents:

The business owner can sign the lease documents while in their office.

Make copies of the signed lease documents - signed by the business owner - a copy of the

driver’s license of the signor — and a check written from your business checking account
for the initial lease deposit, payable to: SUN VALLEY WORLDWIDE.

Upon receipt of your equipment, our leasing company will call you to authorize the start
of the lease.

The lease process is easy.
Here’s an overview:

(1) Complete the one page application form

(2) Fax it to SUN VALLEY WORLDWIDE

(3) Get credit approved — usually in 4 hours or less

(4) Finalize your order

(5) Receive your lease documents

(6) Sign and return lease documents

(7) Your equipment is delivered to you; a diagnostic test is performed
(8) The business manager or owner listed above will authorize funding
(9) Lease starts — your first billed invoice is not due for at least 30 days

Enjoy the many benefits of your new SUN VALLEY WORLDWIDE equipment and
pay for the equipment monthly, as it performs a service for your business

It’s that easy.




$1 Buyout
LEASES & LOANS Feature 100% FINANCING
and are available for all sales orders.

SUN VALLEY WORLDWIDE, INC.

One Call, One Company, One hundred % Commitment!

2004 LEASE/LOAN RATE FACTORS

Effective October 1, 2004

SALES ORDER x RATE FACTOR = MONTHLY LEASE PAYMENT (+ TAX)

Examples:
$10,000.00 sale for 36 months x .0340 = $340.00 per month (plus tax)
$100,000.00 sale for 48 months x .02550 = $2,550.00 per month (plus tax)

Customers keep their cash and select the payment that best fits their budget.

SALES COST 24 Months 36 Months 48 Months 60 Months
(without tax)

$ 3,000 - 15,000 .0490 .0340 .0270 .0230
$15,000 — 25,000 .0485 .0335 .0265 .0220
$25,000 — 75,000 .0480 .0330 .0260 .02175
$75,000 - 150,000 .0475 .0325 .0255 .0211

$150,000 & Above .0470 .0320 .0250 .0210

To start the lease: First & Last Payment
At end of lease: $1 Buyout

With any questions, please contact your account executive: Patrick Kistler
(800) US MONEY

You can “bundle” all applicable “soft costs”
into one affordable monthly payment.




10% Purchase Option or Fair Market Value
LEASES & LOANS Feature 100% FINANCING
and are available for all sales orders.

SUN VALLEY WORLDWIDE, INC.

One Call, One Company, One hundred % Commitment!

2004 LEASE/LOAN RATE FACTORS

Effective October 1, 2004

SALES ORDER x RATE FACTOR = MONTHLY LEASE PAYMENT (+ TAX)

Examples:
$10,000.00 sale for 36 months x .0315 = $315.00 per month (plus tax)
$100,000.00 sale for 48 months x .0240 = $2,400.00 per month (plus tax)

Customers keep their cash and select the payment that best fits their budget.

SALES COST 24 Months 36 Months 48 Months 60 Months
(without tax)

$ 3,000 - 15,000 .0450 .0315 .0255 .0220
$15,000 — 25,000 .0445 .0311 .0250 .0210
$25,000 — 75,000 .0440 .0306 .0245 .0205
$75,000 — 150,000 .0436 .0301 .0240 .0201

$150,000 & Above .0435 .0300 .0238 .0200

To start the lease: First & Last Payment
At end of lease: 10% Purchase Option or Fair Market Value

With any questions, please contact your account executive: Patrick Kistler
(800) US MONEY

You can “bundle” all applicable “soft costs”
into one affordable monthly payment.

¢




SUN VALLEY WORLDWIDE, INC.

One Call, One Company, One hundred % Commitmeant!

LEASE APPLICATION

TODAY'’S DATE:

COMPLETE LEGAL NAME OF BUSINESS

0O SOLE PROPRIETOR aLLc
O PARTNERSHIP 0O NON-PROFIT
O “S” CORPORATION 0 “C" CORPORATION

TYPE OF BUSINESS ANNUAL SALES OF BUSINESS | NUMBER OF YEARS IN BUSINESS | FEDERAL TAX ID NUMBER #EMPLOYEES

$

ADDRESS OF BUSINESS

COUNTY

WHERE EQUIPMENTWILL BE LOCATED

COUNTY

PHONE NUMBER FAX NUMBER

PERSON(S) TO CONTACT

E-MAIL ADDRESS TO SEND LEASE DOCUMENTS FOR SIGNATURE:

IF THE CLIENT COMPANY IS D&B RATED 3A1 OR ABOVE, OR IS A PUBLIC COMPANY,
PLEASE DISREGARD THE FOLLOWING “AUTHORIZING OFFICERS / TITLE” SECTION.
OFTEN, IT'S EASIER TO SIMPLY FAX IN THE CLIENT COMPANY’S EXISTING BUSINESS REFERENCES SHEET.

I AUTHORIZING OFFICERS / TITLE % OWNED SOCIAL SECURITY #

Phone #

HOME ADDRESS

TITLE:

BANK NAME BUSINESS ACCOUNT #

AVG. BAL.

CONTACT & PHONE NUMBER

$

TELEPHONE:

IF THE TRANSACTION DOES NOT AUTOMATICALLY CREDIT SCORE “APPROVED” THEN WE WILL CALL YOU FOR ADDITIONAL INFORMATION.

PLEASE BRIEFLY DESCRIBE WHAT WE ARE FINANCING:

YOUR SALES REPRESENTATIVE'S NAME AND PHONE NUMBER:

APPROXIMATE COST OF SALE:
PLEASE FAX A COPY OF ORDER

WITH APPLICATION IF POSSIBLE $

END OF LEASE TERM BUYOUT:

O0$1.00 O10%

LEASE / FINANCE TERM IN MONTHS (Check One)
024 O36 0O48 O60

APPROXIMATE MONTHLY PAYMENT QUOTED:

$

Authorizing Officer

Print Name

Authorizing Officer

Print Name

Fax Completed Application to: SUN VALLEY WORLDWIDE (1-561-330-8519)
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